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Summary: We caught up with maincubes management in the wake of the recent launch of its second 
data centre. The 4.7MW AMS01 data centre in Amsterdam adds to the 6MW FRA01 facility in 
Frankfurt which opened last year.

Details: maincubes is a joint venture between Art-Invest Real Estate, a subsidiary of Germany’s 
Zech Group (75%), and management (25%) that was set up in 2012. Zech is a conglomerate with 
significant activity in real estate development and construction, giving maincubes access to data 
centre funding, planning and building capabilities so it doesn’t need to rely on external suppliers and 
can keep its team lean and efficient.

Background: The intention behind maincubes was to establish a German owned and operated 
colocation business to meet perceived demand for a new independent provider able to satisfy data 
privacy requirements. It was always the plan to expand beyond Germany into the wider EU market. 
After developing its own data centre design, the company took two years to plan and build its 
Frankfurt data centre. In the interim, it purchased a data centre in Amsterdam from Interoute and 
invested €14m on a complete refurb, which was completed earlier this year.

Footprint: maincubes began marketing its FRA01 data centre in mid-2017 before opening it in 
September, and it is now 75% let to enterprise customers, including a large German auto 
manufacturer and a large European telco. The customer base is varied in terms of vertical and size, 
and includes a mix of local companies as well as international companies wanting a Germany 
location. In Amsterdam, the company took on existing tenants which remain in the facility, and is now 
marketing the remaining capacity. It will be able to accommodate enterprise requirements but has 
3.5MW of capacity in two data halls that could suit a hyperscale deployment.

Expansion: maincubes has seen strong demand for FRA01 and is in the midst of planning additional 
capacity for Frankfurt, which will be at a different site to meet customer DR requirements. It is also 
looking at other German locations to meet anticipated demand for edge locations to serve IoT and 
Industry 4.0 requirements, which will need low latency for data processing at the edge. The company 
also aims to build out further capacity in Amsterdam and elsewhere in Europe.

Land strategy: maincubes sold its FRA01 data centre to Keppel DC REIT earlier this year under a 
sale-leaseback transaction. This was a financial rather than a strategic decision that was first 
announced in 2015. The company owns its Amsterdam facility and intends to own any future assets.

IoT proposition: The company is developing secureexchange, a platform for customers to connect 
and exchange data in maincubes data centres. It is being developed with key customers and is 
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expected to launch next year. The idea is to build an ecosystem of the companies that will collect the 
huge volumes of data that will be created in the IoT and Industry 4.0, and the companies that will use 
that data. For example, data collected from cars by an auto manufacturer could be used by a smart 
parking application or an insurance provider.

Angle: Although maincubes took five years to open its first data centre, it seems have made 
considerable progress since FRA01 opened last year. The secureexchange platform is an interesting 
concept that should have a ready market in Germany, which has a strong manufacturing sector and 
is already well advanced in Industry 4.0. maincubes already counts interested parties among its 
customer base, and the proposition should appeal to those customers and attract new ones into its 
facilities. The ecosystem model has worked well for the likes of Equinix and Interxion, and maincubes 
is targeting a specific market with significant potential in the medium- and longer-term. The platform 
will be even more attractive if the company succeeds in its vision of building out edge data centres in 
Germany, although it will be available in all maincubes facilities and should find a ready market 
elsewhere.
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